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The Man Who Caught the Storm Jul 06 2020 The
saga of the greatest tornado chaser who ever
lived: a tale of obsession and daring and an
extraordinary account of humanity’s high-stakes
race to understand nature’s fiercest
phenomenon from Brantley Hargrove, “one of
today’s great science writers” (The Washington
Post). At the turn of the twenty-first century, the
tornado was one of the last true mysteries of the
modern world. It was a monster that ravaged the
American heartland a thousand times each year,
yet science’s every effort to divine its inner
workings had ended in failure. Researchers all
but gave up, until the arrival of an outsider. In a
field of PhDs, Tim Samaras didn’t attend a day of

college in his life. He chased storms with
brilliant tools of his own invention and pushed
closer to the tornado than anyone else ever
dared. When he achieved what meteorologists
had deemed impossible, it was as if he had
snatched the fire of the gods. Yet even as he
transformed the field, Samaras kept on pushing.
As his ambitions grew, so did the risks. And
when he finally met his match—in a faceoff
against the largest tornado ever recorded—it
upended everything he thought he knew.
Brantley Hargrove delivers a “cinematically
thrilling and scientifically wonky” (Outside) tale,
chronicling the life of Tim Samaras in all its
triumph and tragedy. Hargrove takes readers
inside the thrill of the chase, the captivating
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science of tornadoes, and the remarkable
character of a man who walked the line between
life and death in pursuit of knowledge. The Man
Who Caught the Storm is an “adrenaline rush of
a tornado chase…Readers from all across the
spectrum will enjoy this” (Library Journal,
starred review) unforgettable exploration of
obsession and the extremes of the natural world.
Rainmaker Sep 27 2019 Ky, a young gangster,
knows that township power is in the hand that
cocks a 9mm gun. But this power gets him into
more trouble than he can handle and he is
forced to flee his community and the way of life
he knows. Saved from certain death in the
gutter, Ky is spirited away into the care of
Zimry, a /Xam shaman.
Share Investing For Dummies, 4th
Australian Edition Mar 02 2020 Get
sharemarket savvy and put together the perfect
investment portfolio Do you want to invest in
shares, but you don't know where to start? Share
Investing For Dummies shows you how to put
together the perfect share portfolio: you’ll learn,
step-by-step, what to do and exactly how to do it.
Uncover the timeless rules as well as the latest
advice on what’s hot and what’s not — and
exactly how you can get started on generating
easy returns on your hard-earned dollars. With
updated examples, charts and resources, this
new edition shows you exactly how to spot
winning shares and build a balanced portfolio
where you can watch your money grow. You’ll
discover how you can use the ASX trading
platform and the latest apps and online tools.
Plus, you’ll get tips on keeping your tax bill
manageable with the low-down on the latest tax
policies. Know your bear market from your bull,
and cut through the jargon with clear
explanations Understand how to analyse share
prices and track trends Discover how to get
started on building a diversified portfolio
Develop your own successful investment
strategy and trade online Learn the must-know
information about brokers and what they can do
for you Go global safely, with advice on how to
invest internationally and protect investments
overseas This is the guide for anyone wanting a
comprehensive, easy guide to investing in
Australian shares. Stop wondering what you’re
missing out on, and get started today with this
no-nonsense approach to share investing,

written by celebrated Australian personal
finance author and consultant James Dunn.
The LinkedIn Rainmaker Jan 30 2020
The Rainmaker Aug 31 2022 #1 NEW YORK
TIMES BEST SELLER • Grisham returns to the
courtroom and weaves a riveting tale of legal
intrigue and corporate greed. Grisham's sixth
spellbinding novel of legal intrigue and
corporate greed displays all of the intricate
plotting, fast-paced action, humor, and suspense
that have made him the most popular author of
our time. In his first courtroom thriller since A
Time To Kill, John Grisham tells the story of a
young man barely out of law school who finds
himself taking on one of the most powerful,
corrupt, and ruthless companies in America -and exposing a complex, multibillion-dollar
insurance scam. In his final semester of law
school Rudy Baylor is required to provide free
legal advice to a group of senior citizens, and it
is there that he meets his first "clients," Dot and
Buddy Black. Their son, Donny Ray, is dying of
leukemia, and their insurance company has flatly
refused to pay for his medical treatments. While
Rudy is at first skeptical, he soon realizes that
the Blacks really have been shockingly
mistreated by the huge company, and that he
just may have stumbled upon one of the largest
insurance frauds anyone's ever seen -- and one
of the most lucrative and important cases in the
history of civil litigation. The problem is, Rudy's
flat broke, has no job, hasn't even passed the
bar, and is about to go head-to-head with one of
the best defense attorneys -- and powerful
industries -- in America.
Psychology of Sales : from Average to
Rainmaker Nov 02 2022 Have you ever wanted
to transform your lackluster sales from average
to worthy of rainmaker status? Well now you
can-and you won't need any smarm, aggressive
tactics or dishonesty to do it. In Psychology of
Sales: From Average to Rainmaker, you'll learn
how to understand the psychology of your
customers in order to present your products the
right way for each individual shopper. You'll
discover how important your customer's
personality is to whether you will or won't make
a sale. Learn how to work with some of the more
challenging attitudes of potential buyers while
still compelling them to commit and complete
that sale.
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The Rainmaker May 28 2022 #1 NEW YORK
TIMES BEST SELLER • Grisham returns to the
courtroom and weaves a riveting tale of legal
intrigue and corporate greed. It's summer in
Memphis. The sweat is sticking to Rudy Baylor's
shirt and creditors are nipping at his heels. Once
he had aspirations of breezing through law
school and punching his ticket to the good life.
Now he doesn't have a job or a prayer ... except
for one: an insurance dispute that leaves a
family devastated and opens the door for a
lawsuit, if Rudy can find a way to file it. By the
time Rudy gets to court, a heavyweight
corporate defense team is there to meet him.
And suddenly he's in over his head, plunged into
a nightmare of lies and legal maneuverings. A
case that started small is exploding into a
thunderous million-dollar war of nerves, skill and
outright violence--a fight that could cost one
young lawyer his life, or turn him into the
biggest rainmaker in the land....
The Rainmaker Oct 09 2020 Rudy Baylor is a
newly qualified lawyer: he has one case, and one
case alone, to save himself from his mounting
debts. His case is against a giant insurance
company which could have saved a young man's
life, but instead refused to pay the claim until it
was too late. The settlement could be worth
millions of dollars, but there is one problem:
Rudy has never argued a case in court before,
and he's up against the most expensive lawyers
that money can buy.
The Rainmaker's Mistake Jun 16 2021 Depicts
in fiction the spirit of the past by exploring how
the formerly enslaved of Jamaica handle their
freedom and arrive at understandings of issues
and processes concerning their settlement and
diaspora.
The Rainmaker's Toolkit Jul 30 2022 Few
professional firms are able to consistently grow
their fees and profits. Based on the concept of
relationship marketing, The Rainmaker's Toolkit
gives readers the tools, techniques, and
strategies to help win and close bigger deals,
helping them dramatically increase the odds of
success...and sustain that level of
accomplishment from year to year. The
Rainmaker's Toolkit helps readers identify and
maximize the potential growth opportunities in
their companies and gives them a step-by-step
system for building a high-profit practice. The

book shows readers how to: * Identify high-profit
customers and build lifelong relationships with
them * Stand out from competitors by
differentiating their firm, services, and people *
Build a million dollar referral network. Packed
with more than 80 reproducable tools and
templates, The Rainmaker's Toolkit shows how
to find the gold hidden within every company.
How to Win Client Business When You Don't
Know Where to Start Jul 26 2019 Dramatically
grow your client base following pragmatic and
insightful advice by bestselling author Doug
Fletcher How to Win Client Business When You
Don't Know Where to Start: A Rainmaking Guide
for Consulting and Professional Services serves
as an invaluable and indispensable guide for
everyone in the business of selling professional
and consulting services. Author Doug Fletcher
dives deeply into the five skills required to
"make it rain": Create Your Personal Brand
Identity Demonstrate Your Professional
Expertise Build Your Professional Ecosystem
Develop Trust-Based Relationships Practice
Everyday Success Habits How to Win Client
Business When You Don't Know Where to Start
provides a masterclass in teaching the practical
techniques and concrete strategies that
professional services providers were never
taught in school or on the job. Pragmatic lessons
take the place of the vaguely defined principles
found in competing books to turn readers from
sales novices into rainmakers. Written by the
same celebrated author who brought readers the
best-selling book How Clients Buy, How to Win
Client Business When You Don't Know Where to
Start is perfect for any professional services
provider or consultant who seeks to dramatically
increase their book of business.
Not Born Yesterday Jun 28 2022
Rainmaker Feb 10 2021
From Products to Services Nov 29 2019 During
the last thirty years, a wide range of product
companies throughout the Western economies
have considered moving into or setting up
service businesses. Some have rejected the idea
after careful consideration, some have wandered
into competitive services without any real idea of
what is involved and others have deliberately
executed a carefully considered strategic
manoeuvre. Included in this debate are some of
the most famous business names in the western
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world: Unisys, Ericsson, Michelin, Nokia and HP.
For IBM it was Lou Gerstener’s ‘big bet’; at GE
it was one of former CEO Jack Welch’s ‘four
major strategies’ and, at General Motors, the
financial services arm was its most profitable
business for many years. Yet very little has been
published on this profound transition. As a
result, myths and idiocies abound. Some
routinely claim that the ‘evolution from products
through services to solutions’ is inevitable.
Others think that manufacturing is being
outsourced to China and India while American or
European teenagers face a career in hamburger
stalls. The truth is much more fascinating. To
succeed in a service business, most functions of
a product company need to change. Operations,
management, recruitment, finance, sales, new
product development and marketing must all be
adjusted. So the move into service therefore
involves huge risk caused by disruptive and
radical change. What has pushed realistic
business people in such widely different
industrial sectors to take so large a risk? Does
their experience contain lessons or warnings for
others? Is the trend likely to continue and affect
other parts of the world as their economies
develop? Will India, China or other developing
economies need to learn how to export service
once their manufacturing industries mature?
Written by a successful businessman who has
been at the heart of these changes in several
companies and, with case studies from
companies like IBM, Unilever, BT, Michelin,
Ericsson and Nokia, this book explores the
experience of those who have made the
transition; and some who have resisted it. It
covers in depth subjects such as: strategic focus,
change management, service operations,
branding a service business, service sales and
service marketing. It is the first major work on
this subject. "This book is a ‘must read’ for those
considering the plunge into service growth and
innovation. Even those companies that have
already taken the plunge will gain fresh
perspective" —Jim Spohrer, Director, IBM
Almaden Research Centre, USA "Laurie Young
details in very practical ways the reasons and
methodologies for change … I would recommend
this book to every one of my customers."
—Douglas Morse, Managing Principal for the
Services Transformation and Innovation Group

LLC "I am thrilled with the publication of this
much needed book. In my work with businesses
around the globe, I find that grappling with the
challenge of transforming a company from
products to services is a compelling priority for
increasing numbers of firms." —Stephen W.
Brown, PhD, Carson Chair, Professor and
Executive Director, Center for Services
Leadership, W. P. Carey School of Business,
Arizona State University
The Rainmaker Apr 26 2022 A confidence man,
hired by a south-western rancher to produce
rain within twenty-four hours for a droughtstricken farming area, brings hope and faith into
the barren life of the rancher's frustrated
daughter, who seems destined for spinsterhood
in spite of her family's efforts to find her a
husband.
Real Estate Rainmaker Sep 07 2020 Learn the
new rules of real estate marketing! Old rule:
Your website is all about you. New rule: Your
website is all about the customer. Old rule:
Online advertising will surpass offline
advertising. New rule: Integrated offline and
online advertising wins every time. Old rule:
Delivering leads is the only job for a website.
New rule: The best websites deliver leads and
customer service. These are just some of the
new rules of online marketing that you'll find in
this helpful, hands-on guide. In the REAL
ESTATE RAINMAKER Guide to Online
Marketing, Dan Gooder Richard offers new
solutions and proven ways to use the Internet to
drive your real estate business. Whether you're a
novice or a veteran real estate pro, you'll find all
the cutting-edge online strategies you need to
design and implement your own effective,
profitable marketing strategy-with practical
guidance on building a unique online brand with
web domains, websites, and e-mail marketing
strategies. Full of real-world examples and
straightforward guidelines, the REAL ESTATE
RAINMAKER Guide to Online Marketing will
help you generate more leads and more business
than you ever thought possible!
The Art of Selling to the Affluent Dec 31 2019
This insightful book shows salespeople how to
meet the needs of affluent clients from the initial
contact, to the sales presentation, to providing
the level of service and quality they expect, to
securing them as long-term customers. Based on
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extensive research of the buying patterns and
expectations of the wealthy, this step-by-step
sales guide reveals the secrets of attracting and
keeping wealthy clients for life, boosting sales
and repeat business. The Art of Selling to the
Affluent is also a crash course in the world of the
wealthy, giving you the understanding you need
to satisfy and retain these profitable top-dollar
clients.
Business Review Weekly Nov 09 2020
Data: Mirrors of Science Aug 26 2019
The Rainmaker's Medals Jan 12 2021 The
Rainmaker's Medals is a series of short stories
packed with comedy and lessons for both
children and adults. It details the different
experiences and impish deeds of Adi, a
mischevous child from Nigeria, West Africa. The
Rainmaker's Medals gives you an insight to a
typical Nigerian Christian home and also helps
you reconnect with your childhood because
some of Adi's experiences are relatable.
Creating Rainmakers Sep 19 2021 Every
manager of a professional firm realizes that
generating leads and landing new clients are
critical components of any successful business
venture. But transforming accountants,
architects, attorneys, consultants, engineers,
and other professionals into client-generators is
not always easy to do. Divided into two
comprehensive parts-The Rainmaker Model and
The Elements of Rainmaking-Creating
Rainmakers outlines all the steps you should
take to turn your professional staff into a
powerful team of sales winners. Filled with indepth insight and practical advice, this book will
show you how to: * Generate leads * Build a
strong network of contacts * Master a variety of
sales techniques * Develop capable successors to
current rainmakers * And much more Based on
more than 100 interviews with the principals of
professional firms, including many of today's
preeminent rainmakers, this valuable guide has
the information you need to help your company
succeed.
Rainmaker! Making the Leap from
Salesperson to Sales Catalyst Dec 23 2021
RAINMAKERS...the top producers in the sales
profession are a different breed. Or are they?
Today's ambitious salespeople continually ask
themselves - 'How can I reach the highest levels
as a professional salesperson? What does it take

to be at the top? What does it take to
consistently produce, to be seen by both
customers and peers as trusted advisors who
bring in BIG business year after year? Carlos
Quintero and Nancy Sutherland have spent
years researching and consulting with thousands
of sales professionals. Their new book
"RAINMAKER Making the Leap from
Salesperson to Sales Catalyst" discloses the top
practices of superior producers - the people who
genuinely make a difference to their customers
and have the results to prove it. This easy-toread book reveals that these practices can be
learned by anyone who is willing to put in the
effort. Told in an engaging story format, readers
follow 'average' salesperson Ryan as he seeks to
transform - to become a top producer with the
help of a coach and his sales professional peers.
Endorsers are calling the book 'a game changer,
' 'brilliant', 'a book that un-mumbles the mumbojumbo, ' 'a hands-on secret-sauce recipe for
success.' With a Foreword written by Home
Depot co-founder and salesperson extraordinaire
Bernie Marcus, RAINMAKER will challenge you
as a salesperson to higher levels of performance.
Or, if you are a dedicated sales coach, it will give
you the blueprint to 'raise the bar' for yourself
and your sales team. This book can change your
life as a sales pro.
Capitalism, Macroeconomics and Reality Jan 24
2022 The essays comprising this collection
analyze the deep flaws in the methodological
foundation of mainstream economic theory, and
explain how these flaws make mainstream
economics more ideology than sound social
science. James Crotty develops alternative
theories built on realistic assumptions that can
explain most of the disastrous economic and
financial developments of the past four decades.
His work contributes to the collective creation of
a solid theoretical foundation on which to build
an understanding of the ‘laws of motion’ of
capitalism in the post WWII era.
Rain May 16 2021 Rain is elemental, mysterious,
precious, destructive. It is the subject of
countless poems and paintings; the top of the
weather report; the source of the world's water.
Yet this is the first book to tell the story of rain.
Cynthia Barnett's Rain begins four billion years
ago with the torrents that filled the oceans, and
builds to the storms of climate change. It weaves
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together science—the true shape of a raindrop,
the mysteries of frog and fish rains—with the
human story of our ambition to control rain,
from ancient rain dances to the 2,203 miles of
levees that attempt to straitjacket the
Mississippi River. It offers a glimpse of our
"founding forecaster," Thomas Jefferson, who
measured every drizzle long before modern
meteorology. Two centuries later, rainy skies
would help inspire Morrissey’s mopes and Kurt
Cobain’s grunge. Rain is also a travelogue,
taking readers to Scotland to tell the surprising
story of the mackintosh raincoat, and to India,
where villagers extract the scent of rain from the
monsoon-drenched earth and turn it into
perfume. Now, after thousands of years spent
praying for rain or worshiping it; burning
witches at the stake to stop rain or sacrificing
small children to bring it; mocking rain with
irrigated agriculture and cities built in
floodplains; even trying to blast rain out of the
sky with mortars meant for war, humanity has
finally managed to change the rain. Only not in
ways we intended. As climate change upends
rainfall patterns and unleashes increasingly
severe storms and drought, Barnett shows rain
to be a unifying force in a fractured world. Too
much and not nearly enough, rain is a
conversation we share, and this is a book for
everyone who has ever experienced it.
Report [with Annual Summary] for ... [of The]
Illinois Section of the Climatological Service of
the Weather Bureau Aug 07 2020
To Promote the Free Flow of Domestically
Produced Fishery Products in Commerce Dec 11
2020
Fixing the Sky Jun 24 2019 These ideas might
sound like science fiction, but in fact they are
part of a very old story. For more than a century,
scientists, soldiers, and charlatans have tried to
manipulate weather and climate, and like them,
today's climate engineers wildly exaggerate
what is possible. Scarcely considering the
political, military, and ethical implications of
managing the world's climate, these individuals
hatch schemes with potential consequences that
far outweigh anything their predecessors might
have faced.
No Holiday for the Rainmaker Oct 28 2019 With
his dream of eventually becoming a television
star, Josh embarks on a journey that takes him

from New York to California. Along the way he
peels away the trappings of who he was and
transitions into whom he thought he wanted to
become. But he succeeds too well. And when his
television character never rises above the same
sparse hackneyed dialogue and stock dramatic
gestures, he struggles to free himself from the
stagnation of that role and implements a bold
and daring strategy that strives to bring more
meaning to his career and, consequently, to his
life. But he learns that in having denied who he
was, the repercussions are far greater than he
ever imagined.
Real Estate Rainmaker Apr 14 2021 Would
you like to triple your income as a real estate
agent or broker? Close thirty or fifty or more
transactions a year, rather than the national
average of twelve? Reduce your advertising
expenses by half and cut marketing costs per
transaction by forty percent? Can you imagine
converting 100 percent of your prospect
inquiries into customer presentations? Working
a four-day week while maintaining a six-figure
income? Cashing out of your practice financially
independent yet still young enough to enjoy the
fruits of your labors? If these questions sound
like an impossible dream, then reality is about to
give you a very pleasant surprise. Real Estate
Rainmaker introduces a powerful marketing
system that multiplies your personal efforts and
enables you to generate more prospects and
close more sales at lower cost. Drawing on
proven marketing principles and insights from
other industries, Dan Gooder Richard, a leading
authority on real estate marketing, presents the
dynamic 3-Step Rainmaker Lead System.
Following each step of this system, you will learn
how to: * Overcome inevitable market
fluctuations faced by all real estate agents and
brokers * Master the latest marketing
techniques to increase leads at reduced cost *
Close more prospects by focusing on customer
needs * Boost referrals and maximize profits
through customer retention * Write your own
marketing plan in six easy mornings * Build a
Trophy Database and develop an exit strategy to
cash out financially independent Complete with
an invaluable collection of marketing tools never
before assembled in one place and all the
essential contact information you ll require to
find what you need easily, Real Estate
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Rainmaker brings you a torrent of indispensable
principles, techniques, and savvy insider s tips
that will flood your practice with customers,
profits, and success beyond your wildest dreams.
"Doing business without marketing is like
winking in the dark. You know you re doing it,
but nobody else does." From the Foreword by
Laurie Moore-Moore The real estate industry
has never been more active or more competitive
than it is today. Anyone who wants to achieve
real success must have a foolproof marketing
system to create prospects, convert them into
customer appointments, and turn past clients
into future referral sources. Real Estate
Rainmaker introduces the most reliable
marketing system in the real estate industry
today, the 3-Step Rainmaker Lead System. This
is your opportunity to learn the key components
of a proven, dynamic system that you can put
into practice immediately and discover advanced
marketing methods and techniques that can help
build your practice throughout your career. In
this remarkable and revolutionary guide, you ll
learn: * Twenty easy techniques to boost
advertising results at no extra cost * Proven
direct response lead generation techniques *
Can t-miss direct marketing copywriting and
design secrets * Unbeatable Internet marketing
strategies * How to build a Trophy Database that
really pays off * And much, much more to
generate more leads, more sales Don t let your
career languish while you waste precious
marketing dollars through trial and error. Let
Real Estate Rainmaker start making you a
rainmaker today.
After the Great Recession Aug 19 2021 A
collection of essays about the US Great
Recession of 2007 to 2009 and the subsequent
stagnation from prominent scholars.
Selling Your Expertise Oct 01 2022 Wall Street
Journal bestseller Build your book of business
and sell more services with this expert guide for
knowledge professionals How do rainmakers
consistently and continuously sell their ideas and
grow their client base? What is the secret to
their ongoing success? Whether they are in
accounting, consulting, investment banking, law,
or any other type of professional service, it’s not
just their knowledge, experience, and unique
services that set them apart. They succeed by
adopting the mindset, mastering the strategies,

and employing the tactics at the heart of
rainmaking. In Selling Your Expertise: The
Mindset, Strategies, and Tactics of Successful
Rainmakers, veteran communications, sales, and
leadership consultant Robert Chen provides a
practical guide to selling knowledge-based
services in a market that demands credibility
and subject-matter authority. Chen and his
colleagues at Exec|Comm have helped hundreds
of thousands of professionals learn to sell,
influence, and negotiate more effectively. This
book condenses Chen’s first-hand experience
and over 40 years of Exec|Comm’s best sales
advice, along with interviews featuring other
successful rainmakers from a variety of
professions and industries. Whether you’re a
national practice partner at a Big Four
consulting firm or an independent attorney just
starting out, this book equips you with the reallife knowledge you need to: Develop a clientfocused mindset to help build a thriving book of
business Use effective strategies to find your
ideal prospects and turn them into long-term
clients, using concrete metrics to assess whether
you’re on the right track Apply practical tactics
to build a trusted reputation, sharpen
communication skills, manage the challenges of
not having enough time to sell, and push beyond
obstacles The perfect book for consultants,
investment bankers, lawyers, research analysts,
and accountants, Selling Your Expertise is an
invaluable resource for any professional who
makes a living by selling solutions to their
clients’ most pressing needs.
Rain Maker Pro Feb 22 2022 Generating leads
and landing new business are critical to the
growth and long-term success of any type of
service business. Rainmakers who are able to
consistently gain new business by using their
selling skills to convert prospects into new
customers are difficult to find. Recruiting
rainmaking professionals from other
organizations is expensive and for many
businesses has been largely ineffective. Every
executive and manager of a service business
understands the importance of the ability to
generate leads and landing new customers are
the critical components to a successful business.
This book is written for managers and leaders
who want to transform their professionals from
doing work to effectively marketing and selling
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and bringing in new business. Divided into three
comprehensive parts: Charting a new course;
The fundamental success models; and Building
your business, this book will show you how to:
Help professionals overcome fear of selling
Acquire the right sales capabilities Market and
sell within your comfort zone Setting and
achieving big goals Leverage existing customers
to acquire new ones Build accountability across
the business
The Rain-maker Nov 21 2021
Awakening the Rainmaker Jul 18 2021 As per
the Global Gender Gap Report 2021, it will take
267.6 years to close the gender gap in economic
participation and opportunity. In 2021, India
slipped 28 places and ranked 140th among 156
nations in The Global Gender Gap Index. Our
female labour force participation rate stands
distressingly low at 22.3 per cent. Only 31 per
centof women occupy the Chief Human
Resources Officer's role in India, a role which is
over-represented by women in other countries,
such as the US and South Africa. Less than 3 per
cent of Chief Executive Officers in India are
women. Like many women in the middle of their
career, author Nishtha Anand too was
overwhelmed when she first became pregnant
with her child-would she also fall off her career
trajectory like countless others? She hoped to
nudge women, their families and organisations
with practical hacks for awakening the
rainmaker in them and those around them. Thus
was born Awakening the Rainmaker that will
motivate women to pursue their dreams and
ambitions-with free choices and no guilt. Nishtha
captures the gaps and potential solutions across
the life cycle of a woman. She includes her
learnings and interactions with women from
different fields-some of India's most powerful
women in business, CEOs, entrepreneurs,
award-winning scientists, leading sports
personalities and digital influencers. These
women had their own mountains to conquer
which they did with determination, planning and
the right support. Further, she focuses on
requisites for upbringing, demeanour and
corporate policies and defines a framework for
organisations to ensure a gender-neutral
ecosystem. Awakening the Rainmaker will
inspire during the crossroads of life and lead the
way for women to pursue their ambitions.

Compensation Plans for Law Firms Oct 21 2021
This newly updated fifth edition of Compensation
Plans for Law Firms examines the continually
evolving compensation landscape and the
concepts that will affect your law firm most.
You'll take an extensive look at the world of law
firm compensation, including: -- Compensation
theory --The art and science of compensation -Partner and shareholder compensation -- Of
Counsel compensation -- Associate
Compensation -- Paralegal compensation --Staff
Compensation -- Bonuses, increases, and
incentives -- Debt, taxes, retirement, and
withdrawal -- Evaluations, fairness and flexibility
--And much more! Learn Where Your Firm
Stands The book also features valuable data
from the leading legal consulting firm Altman
Weil's annual and triennial surveys on law firm
performance and compensation, retirement and
withdrawal and compensation systems. Charts
and graphs help you see where your firm stands
on salaries and bonuses, and it gives you
detailed analyses of compensation plans for
everyone in your firm. Compare your
compensation system to law firms across the
country. This one volume provides you with your
primary research source leading you to auxiliary
sources for further information as appropriate.
They can support your current compensation
system, or help you reevaluate your current
methods of compensation. Careful advance
consideration is essential to the success of your
compensation plan. Using this valuable
reference you can develop a compensation plan
that conveys fairness, simplicity, and flexibility
and strike the perfect balance within your firm.
Secrets of Great Rainmakers Jun 04 2020 In
Secrets of Great Rainmakers, you'll learn how to
outsmart the competition and set yourself apart
from the pack. In over 50 interviews with
industry leaders from a wide variety of fields,
bestselling author Jeffrey J. Fox will share the
proven techniques and hard-won wisdom that
have helped great rainmakers get ahead, along
with his trademark brand of counterintuitive
insight and commentary that have made his
books so popular.
Marketing the Professional Services Firm
Apr 02 2020 Professional services are estimated
to be worth up to $700 billion worldwide, but as
the market matures there is an urgent need for
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new marketing thinking for global players or
small businesses alike. This book applies the
core principles of strategic marketing to
professional services for the first time, in an
approach that is at once accessible and
compelling. With case studies from a range of
companies including J. Walter Thompson,
market research companies, the ?big four?
accounting firms, Headhunters, Interbrand and
large US legal firms, it is intended to become the
definitive book for effective strategic marketing
in professional services.
The Raimaker's Medals May 04 2020 The
Rainmaker's Medals is a series of short stories
packed with comedy and lessons for both

children and adults. It details the different
experiences and impish deeds of Adi, a
mischevous child from Nigeria, West Africa. The
Rainmaker's Medals gives you an insight to a
typical Nigerian Christian home and also helps
you reconnect with your childhood because
some of Adi's experiences are relatable.
Exit the Rainmaker Mar 26 2022 The story of a
well-known college president in Southern
Maryland, who left his wife, work, and friends to
commit what some would regard as a
courageous--others as outrageous--act
Sales and Marketing Optimization:
Developing Competitive Value Propositions
in Distribution Mar 14 2021
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